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WALL STREET JOURNAL BESTSELLER! Al ex Gol dfayn's clients grow their sales
by 10-20% annual | y, each year, as long as they apply his sinple
approaches. Fear 's the reason nost sal espeople don’ You're a speciali st
sal esperson. YOU KNOVWWHAT TO DO amnot likely to teach you nuch in this
book that you don’that may grow your product sal es..Because sales growh
cones from doi ng, being unsure of.t offer our clients additional

servi ces and products, even though they mght | ove to buy nore from

us. You know that calling a custonmer on the phone is nore effective than
emai ling her, but you still frequently revert to email. but still we
don’ They are the powerful concepts in the brand new field of positive
psychol ogy which are transform ng how we work and succeed. O fering
Boldly is the first reserve that | everages positive psychology to help
you sell nore.You'll also |learn sone fast, sinple sales-growh

techni ques—significantly and quickly. and how to cl ose 20% nore

guot ati ons and proposals instantly; and how exactly to properly require
and obtain referral s—Fear is the reason we don't ask for the business
nore, despite the fact that our custoners need it fromus.like howto
add on to existing orders;IF YOU RE I N SALES, FEAR O fers COST YQOU

M LLI ONS OF DOLLARS, AND THIS BOOK IS FOR YOU.).t know.t want to pick up
the tel ephone (sal espeopl e average just four hours weekly on the

t el ephone, and our work is to speak to humans! You do that for a living.
You know, for instance, that testinonials and referrals are one of the
better ways we have to grow sales, correct? But do you require them
enough? A | ot of people don” We will cover what continues us from
perform ng these things (fear), how exactly to conquer it (by hearing
your happy custoners), and how to inplenent these sinple but powerful

sal es devel opnent techniques (by briefly planning them also perform ng
them . This book deals with that fear.You understand your visitors buy

ot her services and products that you can help themw th, but you don't
ask them about the products. You' d like to help them and they want nore
of your help —Yat's the secret to selling nore?You will |earn just how
to overcone this destructive fear in sales, and replace it with
confidence, optimsm gratitude, joy, and proactive sales function.t ask
them There is a difference between know ng how to proceed, and actually
doing it.l know you know. Wth Selling Boldly, we start to do what we

al ready know.t.Fear is the reason we don’ Today, we begi n doi ng. And
grow ng. These approaches are laid out in this publication, in precise
detail, for you to inplenent within your own work. Al ex doesn’t hold

anyt hing back in this manual for offering nore. that is why they've been
with you for five or ten or two decades —Fhere is no secret.There is
absolutely no magic bullet.There is the work. There are just the



m ndsets, and the communications.In Selling Boldly, Al ex teaches readers
how exactly to attain these m ndsets, and how to inplenent these
comuni cations, so that sales haven't any choice but to grow
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Perspective shift This is the second book | have read from Al ex Gol df ayn
and | have been a regul ar subscriber to his weekly ezine for about 5
years now. Once again, in this book he has hel ped ne regai n perspective
on professional selling. After 33 years in this part and grateful for
the countl ess successes | have enjoyed in serving custoners, | had
dropped nmy way over the past few years and had all owed fear to overtake
me in many ways.. Selling Boldly is a mndset swtch. Alex clearly
states there are no nmagic bullets or . Alex's easy to foll ow steps
really do assist you to "sell boldly" by obtaining past your fear of
selling and al so doing. |I've had many neani ngful conversations with ny
clients just by using the techniques and tools Alex freely shares. Not
only do you want to increase sales, but you'll also set up a very | oyal
clientele that will bring you increased business for years to cone. That
Is a book is a "nmust have" for anyone wanting to increase their sales.

Sl ow down in email activity and pick up the phone!. The conplete
processes and m ndset explained and then taught in “Ofering Boldly” are

I mrensely beneficial. | find Alex's books very easy to read and
conprehend because they both have becone fundanental; Only Do Spoil er
alert - it’s unlikely he'll tell you whatever you don’'t already know.
Except, you're not carrying it out!. | nust say i liked this book. It’s

a great remnder that you need to call your clients, ask for referrals &
He's upfront with you and he isn't sugar coating what we need to do to
succeed in our respective professions. again. He lays it out with great
tal es and exanpl es and shows the all inportant RO .and nore
substantially forward inside our thinking. H ghly recoomend. Pick up the
phone! There is absolutely no try. People respond to this. Proactive,
effective advertising can be nothing nore than being truly a '"friend to
your visitors in this world that's becom ng even nore digital and

i nper sonal each day. That's ny big takeaway from Al ex's book, and it
works. Alex clearly states there are zero magi c bullets or hidden
secrets to product sales. A great, easy read. He lays it out in a very
easy to understand perspective Alex is honest and fair. testinonials,
followup on rates and wite a hands witten note now & He lays it out
in a very easy to conprehend perspective, spend hard work with the ones
that trust you and have confidence in you.. stay static in contact with
your clients/custoners, ensure they know all that that can be done for
them build deeper nore powerful relationships with them after that ask
for nore and you will get nore. The task of course is to really do what

Al ex recommends. The steps and processes that Alex |lays out along with
his tenpl ates and worksheets within the reserve have hel ped ne
trenmendously.. This book is actually well organized and organized is a
means that guarantees that you'll quickly grasp the concepts and
concepts presented. This book is well crafted and easy to read.. In the
event that you were, you're probably not out |ooking at busi ness books.
Al ex makes an excel |l ent case because of this and it generally does not
cost much in tinme and next to nothing at all in hard dollars. Any



successful sales person knows this and knows what they have to do.
Fantastic Resource | own a successful small business and picked up this
phenonenal book at the airport termnal while traveling. Keep up the
hard work and | anticipate even nore to cone from Al ex Goldfayn... An
easy read. Selling Boldly offers a reminder that | can and do provide
worth to my custonmers and bl ueprint for regaining the correct m ndset
for success..to provide us nore peace in our success. |If we sold 10-20%
nore each year and did it with nore peace of mnd, this mght be the
dream profession it really is neant to be. A great book providing

actionabl e gui dance to earn business! | just finished “Ofering Boldly.”
It really is a great book full of sinple, easy-to-inplenent activities
that will earn business. It really is an excellent conpanion to Alex’s
“The Revenue Devel opnment Habit. You'll be surprised at how quickly you

can shift your perspective into one which is ideal for presenting your
busi ness and services.. Many thanks. This is a straightforward read, and
can | eave you feeling ready and able to end up being proactive in both
your professional and personal life. So what is it? The objections we
need to answer are anong our ears and not appearing out of the custoners
nmouth. This terrific publication shares with you why that is and nuch
nore inportantly gives you tools you can use goi ng ahead. And you nay
find that the witer clarifies howto do that in easy to conprehend

| anguage and that you can apply his ideas imedi ately. Five Stars one of
ny favorite sal es books of the year.. But he does offer sonme (easy)

pl anni ng and organi zati on that conplenents our existing equi pnent and

can nove us increnentally forwards in our results. | am al ways
researching to i nprove which book is a fantastic resource. Although the
reserve seens to be directed even nore to |arge sales groups, | cane
across that it put on ny business aswell. Really, | cannot start to
explain all the plentiful and good ideas you will glean fromthis well-
witten publication, but to start, you will learn howto very just apply

the research of positive psychology to every second that you are
conducting business.” A marketing/product sales 1-2 punch! H ghly
Recommended! Conti nued success! In a single nonth | have seen ny sal es
I ncrease by 30% by applying just sone of the many reconmendati ons
suggested. Finding factors to connect with you custoner instead of
selling to your client is key to growi ng your sales. This is an easy
read, and can | eave you feeling ready and ... Not only is this

i ncredi bly practical, sinple and hel pful in the arena of product sal es,
but it addittionally addresses ways in which we operate away of
fear/perfectionismin every day |ife. Fantastic Reserve to keep

Sal espeople in the Positive! sinple easy way to i nprove your business |
do product sales for a nunber of years which book explains in easy steps
what to do and how to increase your business within an easy way.
Especially the way Al ex describes the fears we have calling custoners
was an eyeopener... If you want to boost your product sal es and obtain
exited again you nust read this book!
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